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Annomauusn

Kak ™Mbl mpunumaem pemenus? Iloyemy HaM 4YacTO CIIOKHO BBIMOJHUTH CBOM HOBOTOJHHE
obemanus? [loueMy MBI 4YacTO TOCTYNAaeM HEpALMOHAJIBHO, Ja)Xe eciau o0jaJaeM BCEMHU
HEOOXOIUMBIMU 3HAHUAMU?

3a nocneanue 20 et NOBEJCHUYECKUE SKOHOMUCTHI HAYYMIIUCh HE TOJIBKO JAaBaTh OTBETHI HA ATH
BOIPOCHI, HO U MCIIOJIb30BaTh 3TH 3HAHUS HA MIPAKTUKE.

B nanHOM Kypce paccMaTpuBarOTCs IOBeIEHYECKHe Teopuu M A(P(PEKThl, OOBICHSIOUINE
crnenu(uKy MPEeANOYTeHU W yOekJICHUN dYelOBeKa, a TaKKe OCOOCHHOCTH NPHUHATUS UM
pemennii. OTAenbHOE BHHUMAHHE YJEIEHO BOIIPOCAM AapXHUTEKTyphl BBIOOpa M HAJKUHTA,
MOJTAIKMABAIOUINM YEJIOBEKa K IMPHHATUIO ONPEACICHHBIX peIleHUi. 3aKIlouuTeNbHas 4acTb
Kypca TOCBAILICHA MPUIOKEHUAM I[OBEICHUYECKOM TEOpUHM ISl pEIICHUS IIHPOKOTO Kpyra
COLIMAJIbHO-?)KOHOMHYECKUX MPOOJIEM: OT MPEOJOJICHHUS JOBYIIKA OCTHOCTH 10 CIACPKUBAHUS
pacrpocTpaHeHHs TaHIEMHUH.

Kypc omupaercss Ha naHHBIE SMIUPUYECKUX MCCIEIOBAHUHM, Pe3yJbTaThl J1a0OPATOPHBIX H
MIOJIEBBIX SKCIIEPUMEHTOB U Oy/IeT HHTEPECEH TeM, KTO XOTel Obl pa300paThecsi B CYIIECTBYIOIIUX
MOBEICHUECKUX UCKAXKEHUAX U CIIOCO0aX UM MPOTHBOCTOATH.

Abstract

How do we make decisions? Why don’t we often keep our New Year resolutions? Why do we
often act irrationally, even if we have all the necessary information?

Over the past 20 years, behavioral economists have not only found some answers to these
questions, but also started to use this knowledge in practice. This course is focused on behavioral
theories and effects that explain preferences, attitudes and decision-making process. Special
attention is paid to the choice architecture and nudging, pushing a person toward the specific
decision. The final part of the course is devoted to applications of behavioral theory to a wide
range of socio-economic problems: from overcoming the poverty trap to the containment of a
pandemic. The course is based on empirical research data, the results of laboratory and field
economic experiments and will be of interest to those who would like to understand the existing
behavioral biases and the ways to overcome them.
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IIporpamma
Tema 1. OcHOBBI NOBeIeHYECKON IKOHOMHMKH M TEOPHHU NPUHATHS PellIeHuit

Kak monu npunnMarot pemeHusi? OCHOBBI TEOPUM MPUHATHS pelieHus. KitoueBsle
NPEANOCHUIKH. POJIb COLMOKYIBTYPHBIX U TOBEACHUECKUX (PAaKTOPOB B MIPUHATHH
pemenwuii. Mcrionb3oBanue 1a00paTOPHBIX U MOJIEBBIX 3KCIIEPUMEHTOB B SKOHOMHKE
JUTSl U3yUYEHUS Tpoliecca MPUHSITHSI PEIICHUN.

Tema 2. [IpeanouTeHns ¢ TOUKAMH 0TCYETA

IIpunstHe pemieHUN B YCIOBUSX pPHUCKAa M HeOHpeAcsieHHOCTU. Mcronbs3oBaHue
HKCIEPUMEHTOB I cOOpa JaHHBIX O MpennoyYTeHusx norpeduteneii. [lapagoxe Ane.
Teopus nepcnexTuB. CriocoO0b GOPMHUPOBAHUS TOUEK OTCUETA.

Tema 3. HeycToiiuuBbie BO BpeMeHH NPeANOYTeHUS

OCHOBBI TEOpPUH MEXBPEMEHHOTo BhIOOpa. CMelleHrne K HacTOsAIIEeMYy U mpobiiemMa
CaMOKOHTpPOJIsI. MexaHu3Mbl CaMOKOHTpPOJA. Mcnonb30BaHHE DKCIEPUMEHTOB IS
OINpeleICHUS IPUYUHHO-CIIEICTBEHHBIX CBS3EH.

Tema 4. Counanbublie npeanoyrenus (1)

Crparernueckoe B3aumopeiictBue. PaBHoBecue nmo Hamry. PaBHoBecue mo Ilaperto.
Knaccudyeckne SKCIIEpUMEHTHI Ha  OINpPEJEIEHHE COLUAIBHBIX  MPEATNOYTECHHA.
AJbTepHATUBHBIC O0BSICHEHUS. ANBTPYN3M. D(P(PEKT TEII0oro CBeUeHHs.

Tema 5. CounanbHble npeanoyTenus (2)

Marepuanbiple M HeMaTepUalbHble CTUMYyJbL. Pemyranusa. Bsaumopneincrsue
BHYTPEHHUX U BHEHIIHUX CTUMYJOB. CollManbHOE 1aBJICHUE.

Tema 6. HectanpapTHbie yoexxaeHus.

CamMoyBepeHHOCTh. [IpoeKkTHBHOE CMelIeHrne. 3aKOH MajblX YHCENl U OIIMOKA UTPOKA.
HenuneitHoe B3BeIIMBaHUE BEPOSITHOCTEN.

Tema 7. HecranpapTHoe npuHsaTHe pemenui (1)

Hecrangaptaoe npunstie perieHnil. 3¢(exT KOHTeKCTa U sIKopsi. MEeHTalbHbINA y4eT
OrpaHn4eHHOE BHUMAaHHE. DBPUCTHUKHU.

Tema 8. HectanpapTHoe npuHsaTHE pemieHui (2)

VYoexnenue v BHyIICHUE. DMOIUH.
IIpomesricymounan Konmpovnas paboma



Tema 9. ApxutexkTypa BpiOOpa

[TonuTrka MATKOTO MaTepHaiau3Ma (HaJDKMHTa) U apXuTeKTypa BbiOopa. [IpuHIMIBI
noarankuBanus (meronuka EAST). Onenka agdexra noaraikuBanus. Mcnoab3oBanue
MOBEJICHUECKOM HSKOHOMHKH B ITPOrpaMMax COIMaIbHON monuTuku. [Ipobiema sTuku.

Tema 10. IloBegenveckasi JIOBYIIKa 0eHOCTH

CBs3b MEXy 10X0/10M, OTHOLIICHHEM K PUCKY 1 MEKBPEMEHHBIM BbIOOpOM. beiHOCTS,
CTpECC, HECTaHIApTHBIE INPEANIOYTEHHUs U OrpaHUYEeHHOe BHMMaHueE. lIpeonosieHue
MOBEJICHUECKUX JIOBYIIEK OEJHOCTH B pPa3BHBAIOIIMXCSA CTpaHax. Mcmoib3oBaHue
MOBEICHUECKOM SKOHOMUKH U1 CTUMYJIMPOBAaHUS (PUHAHCOBO TPAMOTHOT'O TOBEICHHUS.

Tema 11. IloBeneH4eckasi IKOHOMHUKA: NPHIIOKEHUSI

Hcnonp30BaHue OCHOB MOBEACHYECKON S5KOHOMUKH U TEOPHH MPUHATUS PELICHUN IS
pelIeH s IMUPOKOTO KPyra COUaTbHO-I)KOHOMHYECKUX MPOOJIEM Ha TpUMepax O0pbObI
C MaHAeMuel, opranuzanueil o0pa30BaTEILHOTO MPOIECCa, PEryTUPOBAHHS PHIHKA
Tpyaa.



IIpuMepsI TECTOBBLIX BOIIPOCOB:

1. B teopun nepcrextus nof 3¢ pexTom u3deranus moTepb NOHUMAIOT:

a.

Cutyanuto, Ipy KOTOPBIH YEI0BEK OCTPEe BOCIIPHHUMAET MPOUTPHIIIH, TI0 CPABHEHHIO C
SKBHUBAJICHTHBIMH 110 BEINYMHE BHIMTPHIIIIAMHU.

Cutyanuto, Ipy KOTOPBIH YEI0BEK OCTPEe BOCIIPHHUMAET BHIUTPBIIIH, [T0 CPABHEHHIO C
SKBHUBAJICHTHBIMH T10 BEIMYMHE TTPOUTPHIIIIAMH.

Cutyanuto, Ipyu KOTOPOH Y YEeIIOBEKa CHUXKACTCS TOJIC3HOCTh, €CIIU OH 3HAET, YTO €CTh
JIroau, boraye Hero.

Cutyanuto, Ipyu KOTOPOH YYaCTHHK DKCIIEPUMEHTa OOUTCS JaBaTh OTBETHI, KOTOPKIE, TIO
€ro MHEHHIO, MOTYT HaBPEIUTh €r0 PEIyTAIUU B TJIa3aX SKCIIEPUMEHTATOPA.
Cutyanuto, Ipyu KOTOPOH YeJI0BEK CKIIOHCH U30eraTh PUCK KaK B CIIy4ac BBIUTPBIIICH,
TaK U B CITy4ae IMPOUTPHIIICH.

2. Yro W3 NepeunciIeHHOro Huxe BEpHO?

a.

b.

UYeM Onrrke MOMEHT MIPUHATHSI PELICHUS, TEM ocTpee MpolieMa caMOKOHTPOJIS

s genoseka 100 py6eii ceiiuac u 100 pyOneit yepe3 mMecsi 001aJar0T OIUHAKOBON
LIEHHOCTBIO

YenoBek Bceraa yUYUTHIBAET OCOOCHHOCTH CBOETO TIOBEACHUS MPH TUIAHUPOBAHUH
Oromkera

CTyIeHTHI He MTOIBEPKEHBI BIMSIHUIO TICUXOJIOTHIECKOH 0COOEHHOCTH «CMEILICHHE K
HaCTOALIEMY»

3. Kakas u3 NEPCUUCIICHHBIX HUKE 0AaHKOBCKHX YCIYr — B CUJIY IICUXOJIOTUYCCKUX ocoOeHHOCTEHN

YCJIOBCKA — YBCIIMYMUBACT BEPOATHOCTDH q)HHaHCOBO HCpalMOHAJIBHOT'O HOBCI[GHI/I}I?

a.

B03MOXHOCTD aBTOMATH4YECKU OTIUCIIATE 2% OT 3apabOTHOM IIaThl HA cOeperaTeNbHbIH
cuer

Bo03MOXHOCTh yX0OAUTh B MUHYC 1O KapTe Ha cymmy 10 100 000 pyOneii ¢
OecnpoueHTHBIM niepuogoM 20 aHel

B03MOXHOCTD YBHIETD A€TAIM30BAHHBIC TPATHI [0 KATETOPHUSIM 32 JII0OO0H IIePHOJ
BpEMEHH

B03MOXHOCTD OJKITIOYUTD «aBTOILIATEK» MO0 KPEIUTY

4. TIlers BLI6I/IpaCT MCIKAY aKIUAMHU HECKOJIbKUX KOMITAaHUH K3 OZLHOﬁ OTpaciii, HC OTINYAIOIIUXCS

JpYT OT Apyra 1o (puHaHCOBBIM XapakTepucTukaMm. CiydaiiHO yciblaB B aBTo0yce, YTo
Kommanus A 6yzet pacty, [lets pemaer npuodpectu ee akiuu. [locne storo Ilers cran

oOpamaTh BHUMaHUE Ha MOJIOKUTEIIEHBIC HOBOCTH 00 3TOM KOMIIAHHUH B TIpecce U yOeIuIics B
CBOCH MpaBoTe.

B IOBCACHUN IleTn MoOxHO YBUACTH MPOABJIICHUC TAKOT'O ICUXOJIOTUYCCKOI0O 3(1)(1)CKT3,, KakK:

a.

b.
C.
d

[IpoexTnBHOE cMelIeHNE
CMenieHne K MOATBEPKICHHIO
OpeltMuHT

MeHTanpHBIN yueT
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