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LleneBasd ayantopus

Hexanumk Onbra,
MeHepn)>kep No MeXKayHapoaHOMY MapKeTUHry, AHpgekc J1npexT



Ob0 MHe

Hexanumk Onbra

MeHepykep no mexXxayHapoaHoMy
MapKeTuHry, AHpeKkc dnpekT

‘i Olga Nekhaichik




O yeM NOroBoOpPUM cerogHs?

1 | Uenesas ayaANTOPUSA: KTO 3TO?

2 \ CermMeHTUpOBaHMe LileneBov ayguTopun
3 ‘ Kak n3y4yaTb CBOIO Lie/1IeBYIO ayanUTOPUIO
4 ‘ KaK oLueHUTb NOTEeHLIMaNbHbIN CMPOC

Ha HOBbIM MPOAYKT




LleneBag ayamntTopus:
KTO 3710?



LleneBagq ayamutopusa — 3T1o0...



LleneBagq ayamutopusa — 3T1o0...

JTO noaun,
KOTOPbIM MOTYT ObITb MHTEPECHbI
NN YyXKe MHTEePECHDI
HalLUW TOBAPbl NN YCIYTN,

NMMELWNE CXOXKNE XaPdKTEPUCTUKHA



[1n9 yero Ham 3HaTb LLEeNIEBYIO ayANTOPULO?
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[1n9 yero Ham 3HaTb LLEeNIEBYIO ayANTOPULO?

PAM

TAM

SAM

SOM

Potential Available Market NOTEHLMANbHbIN OObEM PbIHKA

Total Addressable Market OOLLMIN OOBEM LIESIEBOrO PbIHKA

Served/Serviceable Available Market pgocTynHbii OOBEM PbIHKA

Serviceable & Obtainable Market peasibHO AOCTMXKMMbIN OOBbEM PbIHKA

PAM

TAM

SAM

SOM



[1n9 yero Ham 3HaTb LLEeNIEBYIO ayANTOPULO?

Yem ToYHee BbIOOp ayanTopun, Tem HMXe byaeT
Tem DOonbLUe KITIMEHTOB CAC (Customer Acquisition Cost)
3aMHTEPECYHOTCH Ballen peknamMom - CTOMMOCTb npuBnevyeHna 1 KnmnmeHTa
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KcTatn, Kak cumntaetcsa CAC?



KcTatn, Kak cumntaetcsa CAC?

CAC (Customer Acquisition Cost)

CTOMMOCTb BCEX 3aTPAT Ha NMPuBeYeHne
33 onpegeneHHbIn nepmon BpeMeHu

KOIMYECTBO NPUBNEYEHHbIX HOBbIX KITMEHTOB
33 TOT Xe Nepuom BpeMeHu



LTV



LTV

LTV (LifeTime Value) CKONbKO AeHer cpegHni HOBbIV MOMib30BaTe b NPpUHeceT
33 BCe BPEeMS MCNOMb30BaHWA NpoaykTa (Ha aeHb N)

KyMYNATUBHOE KOMMYECTBO 3apaboTaHHbIX AeHer
KO oHtO N

“Y1Cno Nnonb3oBaTenen B rpynne



LTV

LTV (LifeTime Value) CKONbKO AeHer cpegHni HOBbIV MOMib30BaTe b NPpUHeceT
33 BCe BPEeMS MCNOMb30BaHWA NpoaykTa (Ha aeHb N)

KyMYNATUBHOE KOMMYECTBO 3apaboTaHHbIX AeHer
KO oHtO N

“Y1Cno Nnonb3oBaTenen B rpynne

LTV >CAC LTV <CAC



CermeHTUpOBaHUe
LLlenieBoOn ayanTopunn



Kak yroamntb BCcem?



Kak yroamntb BCcem?

HY/>K

O cerMe

TUOOBATb LLeNeByto ayanTOPUIO



CermeHTauUmMda No cou.-aem. napameTpam

Think with Google [aTb NOKONEHUN U UX 0COBEeHHOCTH
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75-95 net 55-75 net 35-55 net 23-35 net 15-23 net
MOnYyHbI 53a6u-6ymepsbl X Y Z
9KOHOMHbI U aKTUBHbI, NKOOAT LEHAT HAUBUAYanbHbIe LIEHAT 3MOLMK, NErko B/IUSIOT Ha pelleHne
3anac/mBbl, peKo paboTaTb NPeasoXeHus, paccTarTcs O MOKYynkKax
9KCMEepUMEHTUPYIOT, W OTAbIXaTb, NPakTUYHbI, AenarT C leHbramu, poauTeneu, Bceraa
obpawjaloT BHUMaHue [OEeHbr'M — CUMBOJ He3annaHupoBaHHbIe HEeMoCTOAHHbI, CNegaT OHNaWH, X TPYAHO
Ha NPOCTOTY cTaTtyca MNOKYNKW, HO NOBAT 3a nuaepamMu MHEHUN YAUBUTb U YaepXaTb
9KOHOMMUTb U 3aBUCUMBbI OT YYXUX UX BHUMaHue
CYXAEeHUN

WUcTounuk: Viccnegosanune Google thinkwith Joo(g le.ru



CermeHTauUmMda No cou.-aem. napameTpam

nPo NICAEN .

[ lokoneHme X
https://adindex.ru/specprojects/yandex i \
/money_spending/x/ Aiste :\
[lokoneHne Y ‘filit
https://adindex.ru/specprojects/yandex Sl aletets
/money_spending/y/ e

[ lokoneHmne /

https://adindex.ru/specprojects/yandex
/money_spending/z/
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CermMeHTauu
No 3anHTEpeE

awareness

Interest

search

preference

purchase




CermeHTaums rno nosANbHOC

KOUTUKU




CermeHTauUmMs MO HOBU3HE K

HoBble




CermMeHTauUms no KOCBEHHOC

KocBeHHa4




CermeHTauuda no reorpadpumn




CermeHTtaums no wmpore




CermMeHTaumnsa nNo CTaTtycy K/




CermeHTaumsg No MHTepecam




CermeHTaumuga no goxony

HN3KNW




CEFMEHTaLI.l/IFI 1O BPpEMEHN dKTUNBHOCTW




OnucbiBanTe NOpTPEeT KOHKPEeTHOro YyenoBeka

JT0 BacH

EmMy 30 net
3akoHunn MI'Y
PaboTaeT B AHOeKC

JTFOBUT KaTaTbCHA Ha FOPHbIX NbIXKaX
2 0a3a B HeJento CyTpa xoauT
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Highlights

Budget control

0 25 50

Organization influence

0 25

Availability

MARKET SIZE TYPE

20 % Buyer Persona

Quote

If | say "Yes", everyone else will, too

What she needs

Amanda needs proven tools, methodologies, and insights that will
drive more top- and bottom-line revenue. She needs her
organization to operate with the highest efficiency and
effectiveness, and she cannot afford to have any leaks in her sales or
marketing funnel.

Motivations Why she won't buy?

» Recognition from the board. peers Not convinced of the ROI
and outside stakeholders Cannot afford agency's or vendor's
» Personal reward from successful services
deals Previous experience with the vendor
» Satisfying stakeholders and Red light from security or legal
delivering predictable performance department

Analysts & Research providers

Deloitte FROST o

o

& Touche SULLI VAN pwc

McKinse
| FORRESTER &Company ~ Gartner

UXPRESSIA - yoobHbIN cepBUC
ons onncanng UA n CIM

https://uxpressia.com/



[lon cermeHTMpPoOBaHMM AymMmanTe, rae n Kak Bbl 3Ty
ayANTOPUIO CMOXKETE BblIAeNNTb N JOCTUYb
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KaK 13y4aTb CBOIO
LeneBylo ayanTopuUio



Cnocobbl n3yyeHmnsa ueneBom ayamtopmm



Cnocobbl n3yyeHmnsa ueneBom ayamtopmm

{ CUCTEeMbl aHANMUTUKU
2 CRM cuctembl 1 Ba3sbl OaHHbIX
3 KauveCcTBeHHOE nccnenoBaHme

4 KonnmyecTBeHHOEe MCcCeanoBaHue




Kak paboTatoT cuctembl aHanUTUKKN: dupekc MeTpumka

OHNanH-kypc «OCHOBDI PaboTbl C AHAeKC.MeTpuKom»
https://yandex.ru/adv/edu/metrika/metrika-start



3arpys3ka CTpaHuLbl cCanTa [TocnenoBaTenbHOCTL [Tonb3oBaTeNb MHTEPHETA,
Nowv NEPEXone NOCETUTENS 0encTBM (QKTVMBHOCTb) KOTOPbIV 3aLUen Ha CanT
Ha Hee OOHOro NocCeTuTend B onpeaeneHHsi nepmos

Ha canTe BpEeMeHW



Cookies

ManeHbk @ann ¢ AaHHbIMK, KOTOPbIN
OTMPABNAETCHA BED-CEPBEPOM U XPAHNTCSH

a KOMMbKOTEPE C AaHHBIMK O TOM, ObINT NN yXKE
ONb30BaTe/lb HA 3TOM CanTe, M eCci Aa — TO
O KaKUM MMEHEM W1 YTO TaM Aenan

J1ormH VIHDOPMaLLMS O TOBaPaAX, 1D
1 Mapob 00DaBNEHHbIX B KOP3UHY NOCeTUTENS
bpay3ep [lencTBug ICTOYHMKM JInyHa4
n OC Ha CanTe TPadUKa MHPOPMALMNS

[TpaBmna GDPR — EBponenckoro pernamMmeHTa no 3awmre JaHHbIX



[ Tom oTCYTCTBUIM COOKIEes nnm nNpu 3axoae C opyroro
Opay3epa/yCTPoOnCTBa U U3 PEXMMA MHKOTHUTO
Bbl BCEraga HOBbIV MOCETUTENb

KONMYyeCcTBO peanbHbIX
noceTuTenen

KOnmyecTBO noceTuTeneu
B AHOeKkC MeTpuke

\%




[lopTpeT nocetntenen B AHpekc Metpuke

Metrica live demo

CBoOOKa
https://metrica.yandex.com/dashboard?group=day&period=week&id=4414/844

CerMeHThbl
https://metrika.yandex.ru/segments?id=4414/844

[ loceTnTenmn
https://metrika.yandex.ru/stat/visitors?period=month&id=4414/7844
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https://metrica.yandex.com/dashboard%3Fgroup=day&period=week&id=44147844
https://metrika.yandex.ru/segments%3Fid=44147844
https://metrika.yandex.ru/stat/visitors%3Fperiod=month&id=44147844

AHanmns3 ayantopumm B AHaekc MeTtpuke:
BebBu3op

| lo3BONFEeT BOCNPOUM3BECTU OENCTBUA
noceTuTenem B opmMaTe BUOEO N y3HaTb,
YTO OHU OeNnatoT Ha Ka)Xaou CTpaHuLue,
KaK NepeaBuratoT KypPCop MblLlUK, KITUKAKOT
10 CCbIJTIKam

https://metrika.yandex.ru/stat/visor?period=month&id=4414/844 ‘Q
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https://metrika.yandex.ru/stat/visor%3Fperiod=month&id=44147844

AHanus ayautopumn B AHpekc Metpuke:
KapTbl

KapThbl
http://webvisor.com/inpage/scroll map?url=https%253A%252F%252Fm

etrica.yandex.com%252Fabout&period=month&id=4414/844&tld=ru

KapTa KapTa KapTa AHaNUTNKA
KNMKOB CCbITOK CKPONNUHTa POPM



http://webvisor.com/inpage/scroll_map%3Furl=https%25253A%25252F%25252Fmetrica.yandex.com%25252Fabout&period=month&id=44147844&tld=ru

Anpekc. Aygmntopun

45



AHpekc.Ayoutopumn: Look-alike

Bawa ayantopusg (CRM)
NN
—

| lapaMeTPb
N

N

®: C0e00000® ﬂ )

®o: 000000~
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AHpekc.Ayoutopumn: Look-alike

Bawa ayantopusg (CRM) [ToXOXXMe NoNb30BaTeENM
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KaK oueHnTb NOTEeHLUMANbHbIV
CMNPOC Ha HOBbI NPOAYKT



AHpekc Wordstat

https://wordstat.yandex.ru/
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PaboTta c dHoekc Wordstat

HKYero He ynycTnTb

~——

He 3axBaTUTb HUYEro
NLWHEero

~———
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PaboTta c dHoekc Wordstat

571



PaboTta c dHoekc Wordstat
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PaboTta c AHpekc Wordstat
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PaboTta c dHoekc Wordstat

KOHCTAHTUH XABEHCKUM

KOAAERTOP
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